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NOVEMBER 8–14, 2014

When you believe you’re ONEderful, you can BE THE ONE TO make great things happen for others. 
This month, as you focus on helping others find perfect gifts and even a great earning opportunity to 
avoid holiday debt, you’ll see that you will also be the one to enjoy success. 

When you party big these two 
weeks, you can make a bundle while 
qualifying for an award that helps you 
bundle up! With some extra cash in your
pocket and the adorable Tupperware Winter Hat, 
Gloves & Scarf, you’ll be totally ready for 
the holiday season.

TO QUALIFY
During November 1–14, 2014, 
achieve two average parties* 
($900 U.S./$1,100 CAD) or more 
in personal sales.

TWO-WEEK PERSONAL 
SALES CHALLENGE
NOVEMBER 1–14, 2014

WHO’S ELIGIBLE 
Sales Force Members except 
Consultants in the Confident 
Start program.

*National party average 

is $450 U.S./$550 CAD.
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When you party every week this month, you can 
deck out your display with the TUPPERWARE LOGO  
TABLE RUNNER. 

PARTY CONSISTENTLY FOR 

TO QUALIFY
During November 1–28, 2014, 
submit one average party 
($450 U.S./$550 CAD or 
more in personal sales) 
each sales week.

WHO’S ELIGIBLE 
Sales Force Members 
except Consultants in the 
Confident Start program.

BRANDING
TABLETOP LAST

WEEK!
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EXTRA FOR YOUR 
NEW CONSULTANTS! 
New Consultants who 
start their business during 
November 1–28, 2014 and 
achieve $450 U.S./$550 CAD 
or more in personal sales by 
November 28 can add even 
more to their kit for only $10 
U.S./$12 CAD—the Modular 
Mates® Square Set, a $61 
U.S./$74 CAD value, shown on 
page 57 of the Fall & Holiday 
2014 Catalog. Choose from 
Black or Passion seals.

Note: Sales credit is not available 
for the Say Yes Offer or the New 
Consultant “Extra” Offer.

WHO’S ELIGIBLE 
All Sales Force 
Members including 
Consultants in the 
Confident Start 
program and inactive 
Consultants. 

Share what’s new in Tupperware while sharing the Opportunity. 
Featured on page 10 of the Fall & Holiday Catalog, the Mandoline is a 
$75 U.S./$95 CAD value. This handy high-tech slicer provides tons of 
dating and demo opportunities. 

Each new Consultant you recruit during November 1–28 can 
purchase the Mandoline for their Business Kit for only $20 U.S./
$25 CAD! For each new Consultant you register this month, you can 
also add this popular product to your kit for the same cost (limit 3). 

& START SLICING 

Note: Inactive 
Consultants are eligible 
to recruit after they 
become active again.

Say Yes

recruiting
NO.46

NOVEMBER 8–14, 2014

COUPON OPENING ON NOVEMBER 7:

Pink Bluetooth Speaker with Tupperware Logo

UltraPro Loaf Pan

September 27–October 31 Sales Challenge

October “Extra” PQR Offer 

U.S.: SU09
CAD: CSU09

U.S.: OS15
CAD: COS15

AWARD QUALIFICATION CHALLENGE COUPON CODE
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WHO’S ELIGIBLE 
All Sales Force Members including 
Consultants in the Confident Start 
program and inactive Consultants. 

Note: Inactive Consultants are 
eligible to recruit after they 
become active again.

Note: Inactive Consultants are eligible to recruit after they become active again.

TO QUALIFY
Recruit three or more Consultants 
November 1–28. 

Welcome others into the business 
this month for another way to qualify 
for the exclusive Tupperware Logo 
Table Runner. 

November 1–28, 2014
Our premium, growing business leaders can 
receive the premium Chef Series 11”/28 cm 
Fry Pan with Cover. Here’s how:  

CONSULTANTS | Step up to Manager by 
November 28 with $2,500 U.S./$3,000 CAD 
in team sales plus register 1 recruit during 
the challenge period.

CURRENT MANAGERS | Be paid as a 
Manager with $2,500 U.S./$3,000 CAD 
in team sales plus register 1 recruit 
during the challenge period. 

STAR MANAGERS | Be paid as a Star 
Manager with $4,500 US/$5,500 CAD in 
team sales plus register 1 recruit during 
the challenge period.

EXECUTIVE MANAGERS | Be paid as an Executive Manager 
with $7,500 U.S./$9,500 CAD in team sales plus register 
1 recruit during the challenge period.

DIRECTORS & ABOVE | Have 2 or more Sales Force Members 
on your personal team step up to Manager & achieve their 
Step Up qualifications by November 28.

RECRUIT 
THREE 
FOR TABLETOP 
BRANDING 

Step it up
NOVEMBER 1–28, 2014

& GET COOKING 

WHO’S ELIGIBLE All Sales Force Members including Consultants 
in the Confident Start program and inactive Consultants. 

NO.46
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